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Japanese representatives bring to the negotiating table a distinctive mind-set and
behavioral style, one that’s largely free of gamesmanship and histrionics but
that’s nonetheless frequently exasperating.

This volume explores four recent U.S.–Japanese negotiations?two over trade, two
over security-related issues?looking for patterns in Japan’s approach and
behavior. In the first three cases, veteran Japanologist Michael Blaker finds the
same fundamental style?coping. “Coping captures the go-with-the-flow essence
of the Japanese bargaining approach”: cautious, methodical, low key, resistant,
apprehensive, and above all defensive. In the fourth case, Ezra Vogel and Paul
Giarra recount how the United States and Japan fashioned a new security
framework for their relationship in the 1990s. Vogel and Giarra show that close
personal relationships, mutual trust, and a common purpose can foster flexible,
fast, and fruitful negotiations.

Each case study explains the cultural as well as political, institutional, and
personal factors and assesses their influence. A concluding chapter draws out
common threads from the four studies, suggests how U.S. negotiators can
maximize negotiating efficacy, and points the way toward a new and clearer
understanding of Japanese bargaining behavior.
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Japanese representatives bring to the negotiating table a distinctive mind-set and behavioral style, one that’s
largely free of gamesmanship and histrionics but that’s nonetheless frequently exasperating.

This volume explores four recent U.S.–Japanese negotiations?two over trade, two over security-related
issues?looking for patterns in Japan’s approach and behavior. In the first three cases, veteran Japanologist
Michael Blaker finds the same fundamental style?coping. “Coping captures the go-with-the-flow essence of
the Japanese bargaining approach”: cautious, methodical, low key, resistant, apprehensive, and above all
defensive. In the fourth case, Ezra Vogel and Paul Giarra recount how the United States and Japan fashioned
a new security framework for their relationship in the 1990s. Vogel and Giarra show that close personal
relationships, mutual trust, and a common purpose can foster flexible, fast, and fruitful negotiations.

Each case study explains the cultural as well as political, institutional, and personal factors and assesses their
influence. A concluding chapter draws out common threads from the four studies, suggests how U.S.
negotiators can maximize negotiating efficacy, and points the way toward a new and clearer understanding
of Japanese bargaining behavior.
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Editorial Review

About the Author

Michael Blaker has taught at several major universities and authored numerous publications, including The
Politics of Trade.

Ezra Vogel is research professor at Harvard University and author of Japan as Number One.

Paul Giarra is a senior analyst in the Strategic Assessment Center of Science Applications International
Corporation.

Users Review

From reader reviews:

James Gabriel:

As people who live in the modest era should be change about what going on or info even knowledge to make
them keep up with the era which can be always change and advance. Some of you maybe can update
themselves by looking at books. It is a good choice for yourself but the problems coming to an individual is
you don't know which you should start with. This Case Studies in Japanese Negotiating Behavior (Cross-
Cultural Negotiation Books) is our recommendation to make you keep up with the world. Why, since this
book serves what you want and wish in this era.

Randall Blake:

Now a day people who Living in the era wherever everything reachable by match the internet and the
resources inside can be true or not need people to be aware of each data they get. How many people to be
smart in obtaining any information nowadays? Of course the solution is reading a book. Reading a book can
help persons out of this uncertainty Information particularly this Case Studies in Japanese Negotiating
Behavior (Cross-Cultural Negotiation Books) book because book offers you rich information and
knowledge. Of course the info in this book hundred per cent guarantees there is no doubt in it you may
already know.

Gerald Patton:

The book Case Studies in Japanese Negotiating Behavior (Cross-Cultural Negotiation Books) will bring that
you the new experience of reading a new book. The author style to describe the idea is very unique. When
you try to find new book you just read, this book very appropriate to you. The book Case Studies in Japanese
Negotiating Behavior (Cross-Cultural Negotiation Books) is much recommended to you to see. You can also



get the e-book from your official web site, so you can more readily to read the book.

David Hoag:

With this era which is the greater man or woman or who has ability to do something more are more special
than other. Do you want to become among it? It is just simple way to have that. What you need to do is just
spending your time almost no but quite enough to have a look at some books. One of several books in the top
checklist in your reading list is definitely Case Studies in Japanese Negotiating Behavior (Cross-Cultural
Negotiation Books). This book that is qualified as The Hungry Hills can get you closer in getting precious
person. By looking right up and review this e-book you can get many advantages.
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